
 

 
 



 
 
 
Tour de Gem isn’t your average cycling ride. Our goal is to help facilitate fundraising for some of 
our city’s “gems”, the nonprofits doing inclusive, empowering, and innovative work in the 
greater Dayton area. The core concept behind Tour de Gem is to provide an easy-to-implement, 
low staff required event allowing charitable organizations to use the event as a fundraiser. 
 
So, how do you get started? In this packet, we will provide you with some of the tools to help 
you reach your fundraising goals. You can also find a great Q&A on our website. 
 
To start, you need to create an Action Plan. An Action Plan consists of SMART Goals. SMART 
Goals are goals that are (S)pecific, (M)easurable, (A)ttainable, (R)ealistic, and (T)ime-bound. 
How much money do you want to raise for your organization? How many riders and donations 
will it take to get there? Who will you reach out to as potential donors? How will you reach out 
to potential donors?  
 
Once you’ve answered these questions and more, you can get started making the ask. The key 
to being successful in fundraising is putting in the effort! We have done everything we can to 
make this as simple as possible, and we are available with any further assistance you may need. 
Tap into your personal and professional networks to reach as many people as possible.  
 
Keep in mind, fundraising also requires patience. You may need to contact a potential donor 
several times before they actually donate.  
 
Here are some ideas on who to reach out to: 

• Family 
• Friends 
• Neighbors 
• Current/Former Employers 
• Board of Directors 
• Partnering Organizations 
• Community Groups and Civic Organizations 
• Faith-Based Organizations and Religious Leaders 
• Local Businesses 

 
 
 

https://www.ms-stride.org/tourdegem/Fundraising-Tips-&-Toolkit


Some of the best ways to reach out: 
• Phone Call 
• Email or Letter 
• Face to Face Conversation 
• Presentation 
• Social Media 

 
Phone Call Tips 

• Find a quiet place and time to make the call. 
• Write down a brief script outlining the important points you want to include. 
• Always get the name of the person you’re speaking with. Jot it down with the date and 

time you called. 
• Ask if they have a few minutes to talk. If they don’t, ask if there is a better time for 

them. 
• Introduce yourself and why this is important to you.  

o Be brief and to the point. 
o Share a story that describes why this fundraiser is important to you.  

• Make the ask! Be direct when asking for a contribution. 
• If they tell you they need to “think about it”, schedule or provide a time to follow-up. 

 
Email or Letter Tips 

• Make sure the name and address are spelled correctly. 
• Outline Tour de Gem and what you are personally raising funds for. 

o Share a story that describes why this fundraising is important to you. 
• Include links for where they can read more about the nonprofit organization and the 

ride. 
• Make the ask! Be direct when asking for a contribution. 
• We have included sample templates to use. 

 
Face to Face Conversation Tips 

• Practice the most important points that you want to include. 
• Outline Tour de Gem and what you are personally raising funds for. 

o Share a story that describes why this fundraising is important to you. 
• Make the ask! Be direct when asking for a contribution. 
• Be creative in your approach. Where there is a personal relationship, there is more 

incentive to donate. Where there isn’t a personal relationship, ask yourself, “If I were 
this person, why would I be interested in helping them fundraise for this organization?”  

• Tailor your conversation and descriptions of the programs to the individual you are 
speaking to. 

 
 
 



Presentation Tips 
• This can be to your Board of Directors or a partnering organization. If the people on your 

Board of Directors aren’t signing up as riders, will they send out a donation request to 
their networks? 

• Be direct and prepared to answer questions they may have. 
• Outline Tour de Gem and what you are personally raising funds for. 

o Share a story that describes why this fundraising is important to you. 
• Make the ask! Be direct when asking for a contribution. 
• If they aren’t able to donate money, are there in-kind donations they would be willing to 

make? If so, contact info@tourdegem.org to find out about Tour de Gem sponsorship 
needs. 

 
Social Media Tips 

• Outline Tour de Gem and what you are personally raising funds for. 
o Share a story that describes why this fundraising is important to you. 

• Make the ask! Be direct when asking for a contribution. 
• Post about your progress and keep donors informed in how their money is being used. 
• Use free programs like www.canva.com and www.picmonkey.com to create graphics to 

include in your posts. 
• Use the ride hashtags: #TourdeGem #DaytonGems #BikeDayton 
• Make sure to include the link to your personal participant center, www.tourdegem.org, 

and the link of the nonprofit you are fundraising for.  
• If you receive a large donation from an organization or business, give them a shout out! 
• Follow Tour de Gem on Facebook and Instagram (@tour_de_gem) to like and share 

posts. 
 
Sample Request for Donations 

Dear __________, 

I will be participating in the 2019 Tour de Gem Dayton Cycling Classic on September 6, 2020. 
Tour de Gem is an annual cycling event that’s sole purpose is to raise funds for local 
organizations doing important work in the Dayton area.  

This ride is an exciting opportunity to raise money for _________, a nonprofit that I care 
deeply about. [Insert information about the nonprofit and why their mission is important to 
you]. You can find out more about _______ by visiting ________. 

I am seeking donations to meet my fundraising goal. Can I count on you to support me and my 
goal to raise $$$ for ________?  

I appreciate your time, and I am happy to answer any further questions you may have. 
Supporting Tour de Gem is an investment in the Dayton community and all it has to offer. 
Thank you for your support. 

Sincerely, 

[Your Name} 

mailto:info@tourdegem.org
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Once you have received a donation, always make sure to send a thank you note. This can either 
be an email or a handwritten thank you note. Handwritten notes are a meaningful way to show 
that you appreciate the support you have received, although it isn’t always feasible.  

 

Sample Thank You Note 
Dear ________, 

Thank you for your donation! Because of you and other supporters, I have raised $$$ 
to support _______. With this money, ________ will have additional support to 
accomplish [insert mission] in the Dayton area. 

Thank you, 

[Your Name] 

 

For any questions, please contact info@tourdegem.org.  
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